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Q3 summary

• Business developed as expected
– Salomon apparel and footwear business, Precor, 

Suunto and Mavic had strong quarters
– Wilson Q3 net sales and result were impacted by 

the September implementation of SAP in the USA 
and lower demand for Team Sports products

• Net sales level with last year in local currencies
– Currencies reduced net sales by 3%

• EBIT increased to EUR 59.1 million 
(Q3/06: EUR 57.9 million)

• Guidance remains unchanged 
– Full-year EBIT will not reach last year's level 
– Winter sports equipment EBIT will be negative
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Profit and loss statement
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Breakdown of net sales
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Breakdown of EBIT
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Key ratios
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Business Segments



Wilson
• 1-9/07 net sales decreased 2% in local currencies 

(Q3/07: -4%)
– Racquet Sports +4%
– Team Sports -5%
– Golf -10%

• Q3 net sales and result were impacted by the 
implementation of SAP in the USA

– All September orders did not ship before quarter 
ended

– Biggest impact on Team Sports

• Cost structure higher due to investments in sales 
and marketing

• EBIT performance is expected to improve in Q4
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Precor
• 1-9/07 net sales increased 14% in local 

currencies (Q3/07: +28%)
• Strong results generated in commercial segment 

globally
– Successful product introductions such as the AMT
– Expanded product and services offering, 

particularly in the area of entertainment
– Successful market launches, particularly at hotels

• Steady demand in North American consumer 
segment

– Several new products in key categories
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Suunto

• 1-9/07 net sales increased 15% in local 
currencies (Q3/07: +21%)

– Wristop computers +32% boosted by Training 
product line

– Diving instruments -2%

• Diving instruments and wristop computers 
accounted for 71% (69%) of net sales

• New products in Outdoor category
– Deliveries of Core and Lumi
– Positive market feedback
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Salomon
• 1-9/07 net sales increased 2% in local currencies 

(Q3/07: +11%)
• Apparel and Footwear +26%

– Strong sales of Salomon trail running shoes and 
both Salomon and Arc'teryx apparel

– Order base for spring/summer 2008 indicates 
continued strong development

• Mavic +9%
– Successful new product introductions in premium 

segment (R-SYS and Cosmic Carbon Ultimate)
• Winter Sports Equipment -11%

– Early season deliveries have started smoothly
– Full year winter sports equipment sales decline is 

expected to be approx. 20%
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Atomic

• 1-9/07 net sales declined 33% in local currencies 
(Q3/07: -31%) 

– Full year sales decline is expected to be in excess 
of 20%

• Atomic’s inventory of non-current products is 
similar to last year’s and at a very low level

• Strong product lines for 2007/08 season
– First deliveries of Hawx, Nomad and G2

• 2007/08 deliveries have started smoothly
• Good early season glacier conditions

– World Cup season starts in Sölden Oct. 26–28
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Outlook



Full-year outlook 2007 and guidance remain unchanged

• EBIT will not reach last year's level 
– Mild winter lowered the amount of pre-orders for 2007/08 more than expected and 

increased general caution regarding additional orders for the end of 2007
– Winter sports equipment EBIT will be negative

• Structural and management reorganization project initiated last summer is 
progressing

– The most significant measures will be taken in the winter sports business
– More on these changes will be reported as soon as possible
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Disclaimer

• Statements in this presentation,  which are not historical facts, such as 
expectations, anticipations, beliefs and estimates, are forward-looking 
statements within the meaning of the United States Private Securities 
Litigation Reform Act of 1995. Such statements involve risks and
uncertainties which may cause actual results to materially differ from 
those expressed in such forward-looking statements.

• Amer Sports assumes no responsibility to update any of the forward-
looking statements contained herein. No representation or warranty, 
express or implied, is made or given by or on behalf of Amer Sports or 
its employees or any other person as to the accuracy, completeness or 
fairness of the information or opinions contained in this presentation. 


